SELLERS ONLY AGENT™ . FIDUCIARY DUTY CHECKLIST

Five Questions
viaryvy Callar Thniild A ds

WHY THIS MATTERS

In California, your listing agent owes you afiduciary duty.
Loyalty. Full disclosure. Y our financial interest above theirs,
above their friends, above anyone they might owe afavor to.

That duty is clear on paper. The problem is how quietly it can
be bent by networking groups, referral clubs, and relationship
reciprocity most sellers never see.

These five questions are designed to make the invisible visible.
Ask them before you sign a listing agreement.
Ask them in writing when you can. Watch how they answer.

HOW TO USE THIS CHECKLIST
1. Print this page and the next.

Bring it to every listing interview.
Ask the questions in order. Let the agent answer each fully.
Write down what they said, or record the answer with permission.
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Hire the agent whose process, not whose reflex, matches these standards.
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THE FIVE QUESTIONS

01
Will you present every written offer to mewithin 24 hours, in writing, with

m@g\%@gg@mggﬁ.and commentary separ ate?

Removes verbal framing fromthe initial presentation. You see the raw offer, then the

072

Do you have any referral, co-marketing, or compensation relationships with
nglgg%gggqg_swho may bring offerson my property?

Creates a written disclosure record before the offer arrives. Any undisclosed arrangement

03

Will my property hit the ML S and syndicate publicly before any private
NEtWOLK ccomjing;soon list, or pocket-listing channel?

More buyers means more competition means higher price. Pocket listings reduce buyer pool,

04

If a stronger offer comesfrom a buyer's agent you have never met, will you
RResent it with the same energy as one from your closest referral partner, and
wWaab PnogessERasiHesd babidther the answer isareflex or a practice. Practiceis

05
Will you put in writing that you will not accept referral fees, kickbacks, or

cormarketingbengfitstied to the buyer's agent on thistransaction?

Clean agents sign without blinking. An agent who needs to negotiate this clause is telling

The Standard, Not A Trap

Y ou do not need aflat-fee agent to benefit from these questions.
Aslythel Imedtionénigih anthagurmyvess. ddiv enepeittirgdyect honest answers.

Connor Maclvor - DRE #01238257 - 661-400-1720 - sellersonlyagent.com
© 2026 Sellers Only Agent™ - SYNC Brokerage - Print freely. Share freely. Useit.

Page 2 of 2



